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(August 2, 2018)

I would like to know the reasonwhy gross profit margin improved significantly in the 1% quarter. Gross
profit margin didn 't improve in FY2017,even though sales ratio of Patient Monitors increas. Will
gross profit margin improve in the future as the sales ratio ofin-house productsincreases?

Sales miximprovedas wefocusec on selling i-house products both in Japan and overBeside,
productivity improved at Tomioka factory, Shangfactory and Defibtec. Although cevaluation of inventol
was themain reason for low gross profit margiiin the same period of the previous fiscal , devaluation o
inventorydecreased ithis I quarte. Theseefforts contributed to the improvement gross profit margi.
Cost of sales increased in FY2(because aincrease outsourcing feefor delivery and installatic of patient
monitors in the U.S However the Company imakingprogres in optimizing installation fees arreducingits
reliance o outsourciniin FY201¢. These effort are alsaontributing to the improvemt of in-house

product’ gross profit margi, andit is expected 1 continue in the 2° quarte and thereaft.

I would like to know about custome inquiries and the market evaluation of the middle-end bedside
monitor CSM-1500 As CSM-1700will be launched in August, finally youwill have a full line up of
bedside monitois; the high-end bedside monitor CSN-190( and the middle-end bedside monitor
CSM-1700 and CSM-1500.Are you expecing their full contribution to salesand improvement ofgross
profit margin in this fiscal year? 'm afraid their contribution might be muchbiggerin FY2019.

We launched CSI-1500 in March in Japi and continue to improve this new productlistening tocustomer’
requests while having them 1the produc. As the fullscalelaunchof CSV-1500was in July, its sales are nc
yetbig at themomen. We expecit to contributt to salesn Septembeand thereafte CSM-1500 has bee
well receive(by customerasit not only hasar easy-toreac display, buiit also has the sanhigh functiorality
as ourhigh-end bedside monitor arallowsthecreation oflargescale monitoring syster. We dor't have to

wait a full line ug anc it will make & contributionin FY2018

In Japan, sales in the univesity hospital market were particularly strong . Is it correct to say that capital
investment in theuniversity hospital market is robust?

The hospite's business environmehas noso chaned afer themedicaltreatmenfees revision in April 2018
Theissue olconsumption te burder imposedon medical institutios still remain:. Sales in the universit
hospitalmarketwere stroncbecaus renewal demanfor medicalequipment which was introduced w
government funding under the regional medical cavival planis starting to emergen. Wedor't think that

the business environment of university hospitalmjsroving



Q4: Sales in the private hospital market are not gswing as strongly as | expected. How does the Compa
evaluate the results?

A4: The sale growth in the private hospital mamkas not as strong as we expected, since last-milameand to
respond to the revision of medical treatment feas lss significant than we experienced at theiguev
revision. The Company put more sales resourcegtietdokyo metropolitan area in April 2018, and expect
positive results after thé'®quarter. We are continuing to strengthen our assimctivities in the clinic and the

private hospital market.

Q5: Could you explain the high inventory levels comared to the end of FY20177?

Ab5: First, we started production of new productsc@dly, the Company introduced measures to egusdiasonal
variation and achieve stable production. Thirdlg, increased the production volume of products igpraent
to overseas. These are the reasons for the indr@agmtories. In case of the government tendeesriarging
countries, the scale of deal may reach hundregsoalucts, thus the Company is increasing invergdae

prepare for the shipment.

Q6: | would like to know the business situation irthe U.S. in the first quarter.

A6: Patient monitors which are our main productsitmued to perform favorably in the U.S., and osdere
increasing steadily. The delay in installation afipnt monitors which had been our problem for sswears
has been solved, and we are now shipping and delvemoothly. Sales of the Defibtech AEDs were kvea
due to sales concentration at the end of FY201i7EBGs performed favorably as the Company reorgahiz

the sales structure of EEGs.

Q7: Sales in Europe and Asia seem to be making slgwogress toward the full-year guidance. Could you
explain your confidence about meeting the guidance?

A7: Sales in Europe resulted in the slow®qlarter since it is taking time to convert theiface and manuals for
new middle-end bedside monitors into local langsagat our sales force is highly motivated and ekt we
can recover in the"2half of FY2018. As for Asia, sales in China contirto grow at a double digit rate thanks
to new products which received CFDA approval. Tididn market had been thrown into confusion by the
introduction of the GST last year, but has now veced stability. Therefore, sales in Asia are etgr:to

recover in the ¥ quarter of FY2018.

(End)

(Cautionary Statement)

*This material is posted for reference purposesrfeestors. This is a summary and not a verbatoongof all
statements made at the meeting.

*Earnings forecasts and other forward-looking statets in this material are based on informationemity available
and certain assumptions that the Company belieneaieasonable. Therefore, they do not constituigasagtee that they
will be realized. Actual results may differ fromctuestimates due to unforeseen circumstances.



