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I would like to know the reason why the improvement in gross profit margin is slower than expected. I's
it simply delayed one or two years, or are you facing some challenges within the Company or market
environment?

The hunch of new produs wasbehindschedul. Theefficiency ofproductionand logistics for the overse
markethad ncimproved a much a we expeced.There was also price reductiin selected deal As a result
the mprovemenin gross profit margiiwas delayeione yee. In FY2018,gross profit margiwill be improved

as wewill launch a lot of nevproduct: andwork to improve profitabilit across the entire gro.

My under standing isthat gross profit margin will improve if the in-house products salesratio increases
and sales of consumables and services expand. Isthat correct? You explained there was an impact of
reduced pricing in selected deals. Will that happen again in the future?

A2: We expect gross profit margin for FY2018 to be 24. Gross profit margin of i-house produc is higherthan

Q3:

A3:

this. Gonsumables and servic have also highe gross margi. It is true that both thincrease ofh-house
productssales rati@ndsale expansion cconsumables and serviiwill lead to improvement of gross pro
margin In FY2017, ve needed to reduce pricing maiof old models ofpatient monitor, becausdt was a
periodof transitior to new model. In FY2018,our competitivenes will improve as we launch a lot of ne

products Such prie reduction in selected de wasa temporanmeasur.

Would you explain the growth trend of domestic sales by market? The growth trend in FY 2017 was
dlightly different between in salesin the univer sity hospital market and in the public hospital market.
Will thistrend continue even after FY 2018, or are you expecting salesin every market will increasein
general?

Sincethe renewal oequipmenwhich wasintroducecwith government funing under th: regional medica
care revival pla has been starti, we believethere isdemand in universithospitalsand public hospita.
Howeve, we shouldstaycautiou: on thepublic hospite marke as thee hospitalarestill in a severefinancia
condition Sales in the clinic market decreased slightly dusalesdecreasof third party products. This i
because we focused on sellin-house prducts,sothis is not econcer. As for private hospitalwe are
strengtheninwour sales force in this marl becaustsmall to mediur size privatehospitals are expected

shift to recovery car



Q4. Hospitalization feeswererevised in therevision of medical treatment feesthisyear. What do you think
the impact on your business will be? I sthere any changein hospital investment trends?

A4: We haven't seen a trend toward purchasing eneig in response to the revision of medical treatrfees.
University hospitals and public hospitals seermate@ta wait-and-see attitude. Because private laispitake
quick decisions on capital investment, noticeabbrersmall to medium size private hospitals are icienisg

investing in computerization such as EMR.

Q5: 1 would liketo know the feasibility of the FY 2018 forecast.

A5: The reorganization of sales operations contrtoehave a positive effect on our domestic saled,we think
we can achieve the domestic sales forecast. Asvienseas sales, we are aiming at 11% growth oca lo
currency basis. Although there is a risk in glaibakket conditions, sales in the U.S. have beeniggpw
favorably. We think our overseas sales forecaalsis achievable. Improvement of gross profit margiour
top priority issue. We endeavored to improve gpséit margin in FY2017, but we couldn’t. The Compa
conducted a careful analysis of our profit struetand discussed measures for improvement one by\me

would like to achieve the operating income tardetbillion yen in FY2018.

Q6: You explained that R& D costswill increase considerably in FY2018. What isyour outlook for FY 2019
R& D costs?

A6: The burden of R&D investment will be reduced-ivi2019 as the launch of new products is concerdrimt
FY2018. On the other hand, requirements for prodafety are increasing, such as the 4th Editiaviedical
Device EMC standard and cyber security measurteit).S. We will keep our eyes on the increaset cos

burden related to these matters.

Q7: 1 would like to know the competitiveness of the new middle-end bedside monitor CSM-1500.

A7: We expect the new middle-end bedside monitdretthe most important product which will create th
foundation of our monitoring system looking aheadhie next five to ten years. This monitor is egeip with
the most advanced display technology in order forawe usability. This new product is also desigteed
prepare for new technological trends by incorpamafeatures such as a decision support functioahwhi
supports diagnosis by utilizing patient data. Th@itor is a highly competitive product.

(End)

(Cautionary Statement)

*This material is posted for reference purposesrfeestors. This is a summary and not a verbatoongof all
statements made at the meeting.

*Earnings forecasts and other forward-looking statets in this material are based on informationemtty available
and certain assumptions that the Company belieneaieasonable. Therefore, they do not constituigasagtee that they
will be realized. Actual results may differ fromctuestimates due to unforeseen circumstances.



